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Today’s agenda 

Safe money and 
its economic value 



Safe money 
Part of a balanced portfolio  

Preserve capital and 
provide stability! 

 80% in safe money 

50% in safe money 

30% in safe money 

15% in safe money 



Where is the money going? 
How do high net worth investors behave? 

*Source: Capgemini World Wealth Report, 2011 



Today’s agenda 

The advisor/client 
conversation 



So, what do you think? 
Relevant Canadian analysis 



The right conversation 
Three things to keep in mind as we discuss 

• Who is the right advisor and 
right client? 
 

• What should we compare safe 
money to? 
 

• How to take a Balance Sheet 
vs Income Statement approach? 
 



So, what do you think? 
Relevant Canadian analysis 



Where is the money going? 
How do high net worth investors behave? 

*Source: Capgemini World Wealth Report, 2011 



What’s the right Conversation? 
 
Ask your client what is % of their assets 
are in safe money   

 
• Money Market                     <1% 
• Government Bonds             <1.5% 
• Corporate Bonds                 <2.6% 
• High Interest Saving            <1% 
• 5 years GIC                         <1.5% 
• Cash                                    <1%             



Why talk about US Banks? 
Does their behaviour tell investors something? 

$140B csv invested!  
4,000 Banks in the US 
 
Wells Fargo csv…$19.3B 
Bank of America csv…$18.5B 
JP Morgan Chase csv…$9.8B 
Citi Bank csv…$4.5B 
 
 

Source : FDIC June 30, 2011, www.palmbeachletter.com 
 



Why talk about US Banks? 
Something HNW care about: collateral capacity 

Tier 1 capital…  
 
“The core measure of a bank’s 
financial strength from a 
regulator’s point of view.”  
 
 

Source : Wikipedia 



Today’s agenda 

The facts, the 
figures and the data  



My client wants to talk 
about JLTD 55MNS/55FNS, 
Par as an Asset Class with 
deposits of $50K per year. 

How would you prepare for this? 
 



What’s the right comparison? 

• Money in Holdco 
• 5% Fixed Income (safe $) 
• 45% MTB 
• 30% Dividend Tax Rate 
• $50K Deposits for 10 years 

With status 
quo, how much 
is mine? 



What’s the right comparison? 
Corporate investment shelter illustration 

With status 
quo, how much 
is mine? 

Shows comparison to  taxable investment & compares values at age 85. 



What’s the right comparison? 
What clients really need to know… 



What’s the right comparison? 
What clients really need to know… 

Corporate Fixed Income  
 

• What’s it worth? 
 

• How much do you get to keep? 
 

• You could post it as collateral... 
 

• Risk of margin call? 
 

• Look at effective yields! 
 
 
 



What’s the right comparison? 
What clients really need to know… 



Today’s summary 

Safe money and its economic value 

The advisor/client conversation 

The facts, the figures and the data  

It’s not JUST the return… 

It’s about THEIR safe money… 

Compare ALL things financial… 



Let’s talk safe money. 

Wai H. Leung 
647-518-3971 
wai.leung@sunlife.com 

 
 

At the whiteboard, with the whitepaper. 
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